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Significant opportunities in Housing Finance i
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Extremely favourable demographics, Increasing urbanisation
Very low housing loan penetration

Affordable housing marked as Infrastructure sector




Shortage of Affordable Housing (by Economic Group) <

Economic group-wise Shortage of
Affordable Housing

Urban housing requirement
estimated at 45 million by 2022

Middle

Affordable Housing limit raised '
to US$ 77,000 million from ncome
under US$ 46,000 million

Total housing shortfall
estimated to be 18.8 million
units

Lower
Income
Economically Group

Weaker 50%

Over 95% in Low Income Section, 45%

Group, Economically Weaker
Sections

* Affordability being property prices divided by annual income of the individual



HFCs and NBFCs have consistently outperformed Banks i

80% -

70% - 6Zf 65% 65% 64% 64% 63%

60% - - - — - —

50% -

40% = 33% 35% 35% 36% 36% 37%

—u O— —= -— —-

30% - ol

20% -

10% -

0% . . . . . .
2012 2013 2014 2015 2016 2017

——Banks -=-Housing Finance Companies (HFCs) and NBFCs

Housing finance industry grew at a CAGR of ~18%
(HFCs and NBFCs grew at 21%, while Banks grew at 15%)

HFCs are expected to gain market share on an incremental basis




Regulatory Support i

HFCs
« NHB relaxed eligibility criteria for refinancing
 Reduction in standard asset provisioning & risk weights for incremental loans after August, 2017
« SEBI increased exposure limits in HFCs up to 40% in debt-oriented mutual funds
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Transparency in the real estate sector to significantly improve with
RERA which would benefit the HFCs, Developers and the borrowers



Company Profile FINANCE

Established presence in the Self
Employed segment 'i-""

A

North-18%
Through

Hub &
Spoke

' model
' West-61%

) Aum distribution
South-14% Our footprints

Branches in 45 cities
catering to more than
100 locations

Healthy asset quality reinforced by

strong risk management
framework E_D

Strong Management Team and

Corporate Governance .....

Robust growth opportunity L[I_I_

supported by the Government’s
critical policy agenda

Established brand and parentage



Key Highlights i

= AUM increased to Rs. 141.2 billion (+53%) as on September 2017 .I 73% of i
or our

- : " | Home |

= Q2 FY18 disbursements increased by 26% to Rs. 20 billion ! :
| Loan :

= Affordable Housing: new sales of Rs. 3 billion; avg. ficket size of Rs. 1.2 million| ~ disbursem |
I ents cater |

| |

= Profit before tax at Rs. 589 million (+85%); return on equity at 15.5% pfo the Self-
i Employed

= Gross NPAs improved o 0.8% from 1.2% i segment i

= Present in over 100 locations through a ‘hub and spoke” model with over 38,000 client-accounts

pr

First new Affordable Housing branch launched in Vastral (Ahmedabad)



Key Portfolio Strengths

HOME
FINANCE

ReLI/\NCQ

segment

Home Loans

Affordable
Housing

Loan against
Property

Construction
Funding

Self employed
& Salaried
individuals

Self employed
& Salaried
individuals

Self Employed
individuals and
SMEs

Real Estate
Developers

Purchase of
residential property

Purchase of
residential property

Business expansion

Construction of
Residential projects

Key growth driver for future -
Funding through expansion in Tier
Il and lll locations

Funding LIG & MIG segment for
affordable housing through
expansion in Tier Il and lli
locations

Dominant player in this segment

Selective sourcing, higher yield
and high quality book

_d



° HOME
Segment details RELIANCE [TOe
(As on Sept 2017)
Share in
Affordable Housing 5 59% 19%
Loan against Property 5 43% 20%
Construction Finance 5 32% 28%
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Financial Performance <

AUM and Total Loan Portfolio Gross NPLs

(Rs. billion) (Rs. billion)
130.2 12 29.6 1-2%
. . . 1.1%
m7z 16.8 26 ! 26.6
96.6 9.8 0.8% 5
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) 15.9
I 12.0 I I
Sep-16 Dec-16 Mar-17 Jun-17 Sep-17 Q2 Q3 Q4 Ql Q2 Sep-16 Dec-16 Mar-17 Jun-17 Sep-17

m7 m7 M7 FY18 FY18
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Total Income and Profit Before Tax Yield and Net Interest Margin Cost-to-income ratio

(Rs. billion) (%) (%)

, 66.0%
120%  120% 122% 274 n.6%

3.9 4.]
34 51.8% 50.8%
2.7 27 40.8% 39.2%
3% 5% 5% 0% 9%
0.3 0.3 4 0.5 0.6

m7 mz M7 FY18 M8 7 7 7 FY18 FY18 FY17 Mz FY17

m Total Income 1 Profit Before Tax m Yield Nim




Summarised Balance Sheet <

(Rs. million) Sept 30, 2017 Mar 31, 2017 Mar 31, 2016
Capital 5,161 1,158 658
Reserves 13,102 9,827 5,543
Borrowings 1,15,809 96,784 65,483
Other Liabilities 6,275 5,280 5,252
Total 1,40,346 113,049 76,936
Cash / bank balance 3,005 2,525 7,201
Investments 2,578 ]

Total 1,40,346 113,049 76,936




